When Separation Gets Messy

How CFOs Lead Through Divestitures Without Losing the Business

When a company prepares to divest a business unit, the strategy sounds clean: value unlock,
strategic focus, operating simplicity. But execution rarely follows the slide deck.

By the time financials are carved out, systems are halfway separated, and transition service
agreements start to wear thin, CFOs are often left holding a high-stakes balancing act: Get the
deal closed. Keep the business running. Protect RemainCo from the fallout.

Here's how experienced CFOs lead through the chaos—without losing value, control, or
continuity.

1. Separation Isn't an Event—It's a Series of Fragile Hand-offs

From valuations to Service Level Agreement (SLA) cutovers, divestitures arent linear. They're a
series of interdependent transfers—of data, systems, processes, talent, and trust.

The mistake? Treating separation as an IT or legal milestone. The best CFOs drive weekly
readiness sprints that track the health of these hand-offs—especially those that affect customer
experience, audit timelines, or RemainCo's day-to-day close.

What to watch: Delayed financial statement prep, missing cost allocation models, or duplicated
efforts between IT, finance, and operations.

2. Carve-Out Financials Can't Be an Afterthought

If you're still “backing into" carve-out financials with patchwork allocations or top-down
assumptions, the risk isn't just audit complexity—it's eroding buyer confidence.

High-performing finance teams start early: scoping financial statement requirements, aligning
with buyer expectations, and assigning carve-out leads with audit and technical accounting
depth.

The move: Treat the carve-out like its own reporting entity—because that's how your buyer,
Board, and auditors will view it.
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3. System Separation Creates Real-World Business Risk

ERP, payroll, T&E, intercompany flows—these systems don' just store data, they run the
business. CFOs who lead through divestitures know system separation is more than a tech
migration—it's a business continuity challenge.

The risk: Missed invoice runs, inventory mismatches, delayed payroll, or unsupported
compliance controls during cutover.

Align early with IT on:

« What systems can transfer vs. replicate

« What data must stay clean

« WWhat interim tools (APIs, middleware, spreadsheets) may need to bridge the gap

4. Don't Let RemainCo Become Collateral Damage

It's tempting to throw your best people at the divestiture. But when those same people are also
running RemainCo's monthly close, board prep, and compliance programs, the cracks start to
show.

Smart CFOs formalize the boundary: Who's on the divestiture team, and who protects the core?
They bring in short-term talent to fill execution gaps and track morale and capacity weekly—not

quarterly.

The blind spot: Dual-hatted leaders who burn out mid-transition, taking institutional knowledge
with them.

So What's the Real Job of the CFO During a Divestiture?

It's not just “getting to Day 1" It's protecting enterprise value through a transition full of
uncertainty.

The strongest finance leaders:

Start with a standalone mindset from Day 0
Align financial reporting and operational readiness early

Use financial systems as value-preserving infrastructure
Staff and protect RemainCo like the core asset it is
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Closing

Divestitures test everything—your systems, your team, your ability to lead through ambiguity.
And the real value isn't unlocked on the announcement date—it's preserved in how you execute
across the messy middle.

If you're leading through separation and want a second set of eyes on structuring, staffing, or
reporting—we've supported CFOs across carve-outs, spin-offs, and asset sales. We don't pitch.
We help you land it clean.

About Kebla

Kebla is a boutique advisory firm founded by former Big Four and industry finance executives. We partner
with growth-stage and mid-market companies across technology, media, entertainment, and fintech, to
help leaders address complex finance, accounting, and operational challenges through practical,
execution-focused advisory.

www.kebla.co | info@kebla.co

Disclaimer

This publication contains general information only and Kebla LLC is not, by means of this publication, rendering accounting,
business, financial, investment, legal, or other professional advice or services.

This publication is not a substitute for such professional advice or services, nor should it be used as a basis for any decision or
action that may affect your business.

Before making any decision or taking any action that may affect your organization, you should consult a qualified professional
advisor.

Kebla LLC shall not be responsible for any loss sustained by any person who relies on this publication.
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